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Please Note:

1. This presentation Qualifies for Continuing Education 
Credits for Florida ONLY.

2. Today’s PowerPoint slides are available in the 
“Handouts” section of your GoToWebinar side panel.

3. Within 3-5 hours after the webinar, all registrants will 
receive a follow-up email with today’s recording and 
PowerPoint materials.
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How Do I Ask A Question?
STEP 1: 

Click Red Arrow to 
open Control Panel

STEP 2:  Open Drop Down Arrow to Question Section; Type and send 
your question.
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ALAN GASSMAN’S FREE 
SATURDAY WEBINAR SERIES

Past Video Recordings Are Available 
In Alan Gassman’s YouTube Library.

https://www.youtube.com/channel/UCTtN3lCa9XzgGeNAHAzWHxQ
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INTRODUCTION

• EstateView is designed as an educational tool to assist

both neophytes and seasoned professionals in

understanding and designing customized estate plans for

clients by exploring the effectiveness of a variety of

techniques.

• It is also designed to provide the important calculations

and engaging illustrations that Planners can use to educate

clients and share with their collaborative team of advisors.
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CRUT & NIMCRUT

Life Insurance Policy Organizer

Logout

Internal Revenue Code

Detailed Instruction Manual

RMD Calculator (Preview)

Delegation Management

CRUT & NIMCRUT

Private Annuity

GRAT

QPRT

Installment Sale with Income 
Tax Analysis

SCIN/Conventional

Large Gift



Monday, March 4, 2024

1245 Court Street 
Clearwater, FL 33756

Presented by:
Alan Gassman, JD, LL.M. (Taxation),

AEP® (Distinguished)
agassman@gassmanpa.com

HIGHLY EFFECTIVE BUT LESSER 
KNOWN CHARITABLE PLANNING 

STRATEGIES
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S 

CORPORATION

OTHER OWNER 

25%

CLIENT

75%

BEFORE PLANNING 

Stock Worth $15,000,000 
Receives Annual 
Distributions of $3,333,333 

Value for Discussion: $60,000,000 
Annual Distributions: $13,333,333 

Stock Worth $45,000,000 
Receives Annual 
Distributions of $10,000,000 
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Promissory Note
$12,000,000

at 4.35% Interest
Annual Payments 

of $522,000

Stock Worth $12,000,000 

Receives Annual 
Distributions of $2,666,666 

Stock Worth $6,000,000 

Receives Annual 
Distributions of $1,333,333 

Can transfer money to family and charity.

AFTER PLANNING 

S CORPORATION

OTHER OWNER 

25%

10%
20%

TRUST FOR 
DESCENDANTS

SPOUSAL LIMITED 
ACCESS TRUST

Seed Capital 
Gift 

$1,200,000

These  Trusts will be disregarded for 
income tax purposes and clients will 

pay income tax on income while living.

Value for Discussion: $60,000,000 

Annual Distributions: $13,333,333 

Can make distributions to family members, 
spouse, and charity.

Charitable distributions will cause income tax 
deductions for client while living. 

$2,666,666 - $522,000 = $2,144,666 per yr.

$2,144,666 x 10 = $21,446,660 at 0% rate of return 

CLIENT'S 

REVOCABLE 

TRUST

CLIENT CLIENT'S SPOUSE

45%

HOME

Value $3,500,000 

Stock Worth $27,000,000 

Receives Annual 
Distributions of $6,000,000 

Cash $15,000,000 

Cars $4,000,000 

Canadian 
Real Estate $6,000,000 

If no surviving spouse, then the amount that goes 
estate tax free can be held in trust, and amounts in 
excess of this can go to a solely charitable trust. The 
non-charitable trust can buy the company stock after 
death for a low interest note so that there will be 
plenty of cash flow for the non-charity trust to use to 
benefit family members and charity. 

On death, if spouse survives, the credit exemption 
amount remaining (approximately $6,000,000) can 
fund a credit shelter trust and the rest can go to a 
lifetime QTIP Trust to pay all income to spouse for life 
and remainder can then pass to charity on her death.

Total gifting in 2024  $7,200,000 

Stock Worth            $15,000,000

Receives Annual
Distributions of       $ 3,333,333

$21,446,660
+   $12,000,000

($12,000,000)
_______________

$21,446,660 – Value in 10 years
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REVOCABLE 
TRUST

501(c)(3) 
CHARITABLE 

TRUST

QTIP TRUST
(AFTER DEATH)

REMAINDER
(AFTER DEATH)

CREDIT SHELTER 
TRUST

(AFTER DEATH)

Home:            $ 4,000,000
Investments: $10,000,000
Total: $14,000,000

(ENOUGH ) 

Investments: $13,610,000 Investments: $  5,000,000
Business (becomes C corp.): $45,000,000

Receives in Dividends (per yr.) $  4,900,000 *
Must Distribute 4.25% of net

value to charity (per yr.) $  2,125,000
*Business becomes C corporation
subject to income tax on its income – assume 30% rate)

(Must distribute 4.25%  year to charity.  4.25% x $50,000,000 
Is $2,125,000)

Without Administrative Note

Revocable Trust Assets:
Home $ 4,000,000
Investments $28,610,000 ($10,000,000 + $13,610,000 + $5,000,000)
Business $45,000,000 (Distributes $5,000,000 a year in profits)
Business Dividends $ 7,000,000   (per year)

Distributes income annually to spouse with 
remainder passing to family and charity 
upon spouse’s death.

Can make distributions to family 
members, spouse and charity.
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REVOCABLE 
TRUST

501(c)(3) 
CHARITABLE 

TRUST

QTIP TRUST
(AFTER DEATH)

CREDIT SHELTER 
TRUST

(AFTER DEATH)

"Administrative" 
Promissory Note of 
$45,000,000 at 4.5% 
interest, $1,800,000 
annual payments.

Annual Cash Flow of Credit Shelter Trust:

Business Income: $5,000,000 

Interest Payment: ($1,350,000)

Net: $3,650,000

Annual Cash Flow of 501 (c)(3):

Interest: $1,350,000 

Distributions: ($1,350,000)

Net: $0 

With Administrative Note

Revocable Trust Assets:
Home $ 4,000,000
Investments $28,610,000 ($10,000,000 + $13,610,000 + $5,000,000)
Business $45,000,000 (Distributes $5,000,000 a year in profits)
Business Dividends $ 7,000,000   (per year)

Home:            $ 4,000,000
Investments: $10,000,000
Total: $14,000,000

(ENOUGH ) 

Distributes income annually to spouse with 
remainder passing to family and charity 
upon spouse’s death.

Investments: $13,610,000
Business:                 $45,000,000
Promissory Note: ($45,000,000)
Net Value:               $13,610,000

Can make distributions to family 
members, spouse and charity.

Cash Flow:
Dividends:                           $7,000,000
Interest Payment              ($1,800,000) 

Positive Cash Flow     $5,200,000

Investments: $  5,000,000
Promissory Note: $45,000,000
Receives in Interest 4.5%(per yr.) $  1,800,000
Must Distribute 4.25% of net

value to charity (per yr.) $  1,912,500
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EstateView FAQ’s

1. What is EstateView?

EstateView is a comprehensive web-based program that revolutionizes estate and financial planning.

Designed for estate planners and financial advisors, EstateView simplifies the projection, design, and

illustration of sophisticated estate plans. Beyond estate planning, EstateView empowers planners to guide

clients through retirement planning, navigate the complexities of IRA/pension minimum distribution rules,

strategize charitable giving, and estimate the cost of life insurance.

2. Is EstateView another document drafting platform?

EstateView is planning platform and not a document drafting platform at all, although it provides some

sample clauses for guidance in drafting various types of trusts.

3. What sets EstateView apart from the other calculation programs on the market?

EstateView distinguishes itself in the marketplace with its comprehensive planning modules for both

married couples and single individuals, along with its unique features further described below. Each

EstateView calculator enables instant access to an Excel spreadsheet with numbers to show the numbers and

primary and secondary aspects of the planning technique on a year-by-year basis. The numbers are shown for

the duration of the trust term, as well as for an individual’s lifespan, but they also extend to a selected number

of years beyond, facilitating comparisons between various scenarios.
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EstateView FAQ’s
Moreover, EstateView empowers planners with the flexibility to modify variables within a planning arrangement and instantly

compare the outcomes with different variables. These comparisons are conveniently presented in a horizontal "side-by-side"

format.

However, what sets EstateView apart from the rest is its client education presentation capabilities by allowing planners to quickly

download automatically PowerPoint summaries, general and short explanations, planners’ checklists and some sample provisions.

These presentations illustrate the information used in the calculation, the structure of the plan, and the outcomes before, during, and after

the planning in a format that is both client-friendly and easy to understand.

To enhance collaboration, EstateView enables planners to share not just the calculations, but also the functionality of the software 

itself. Planners can send an e-mail to clients and colleagues with essential planning information, granting them access to the selected

software calculator for up to 14 days so that they can "see for themselves" how the calculations and the estate strategy works.

In addition, EstateView is designed to point out many traps for the unwary, thereby educating the planner and the client about various

planning opportunities and alternatives. These pointers are integrated into the software and are also included in the comprehensive

EstateView software-planning guide provided to subscribers. This information keeps users well-informed and prepares clients to make

better planning decisions.

The Practice Delegation module streamlines task management for the planner or management personnel to assign tasks to team

members and others, following a structured sequence of activities. The organized workflow and assignment of individuals to tasks is

populated on an Excel spreadsheet that can then be used by team members and monitored by the estate planning lawyer or practice

manager. This module will help ensure meticulous attention is given to each step, from initial intake to beneficiary designation and the

work to be completed after documents are signed.

Moreover, with a simple click, EstateView can generate a detailed client letter that summarizes the factual inputs and various

assumptions used, describes each planning technique, and illustrates scenarios with full-color charts. The planner can produce

single or multiple client letters to explain various plans or sets of variables, providing clarity and detailed insights for the client’s unique

situation.
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EstateView FAQ’s

4) What other features are included besides the computations and client illustrations?

The EstateView Newsfeed feature provides a streamlined news update which simultaneously displays up to six

news sites in parallel columns, side-by-side. This layout saves you the hassle of clicking through multiple news

sources online one at a time. The Newsfeed aggregates a wide range of online news from tax publishers and

magazines, national news sources, and specialized news providers. Leave it running on one of your devices to keep

yourself informed effortlessly as the Newsfeed auto-refreshes every 30 minutes.

Starting April 1, 2024, the EstateView Chat will be accessed within the Newsfeed application. This interactive

platform will allow you to ask questions about the use of EstateView or tax or estate planning issues and view

questions and answers from others. EstateView Chat will be moderated "live" by the experienced attorneys at

Gassman, Crotty & Denicolo, P.A. with occasional guest hosts. It will also be monitored outside standard hours for

added convenience. We expect to provide the best service possible for any issues that may arise. Until April 1, 2024

users can reach out with any queries to info@gassmanpa.com or agassman@gassmanpa.com or text to (727) 420-

7568.

Our innovative life insurance pricing and organization modules provide estimated premiums for individuals aged 20

through 70, covering both term life insurance and universal life insurance. These estimates are based on surveys from

multiple carriers showing standard and preferred rates for normal non-smokers.

It’s important to note that actual insurance policy costs and options can significantly differ from these estimates.

Nevertheless, this module serves as a valuable tool for giving clients a preliminary understanding of potential

coverage costs before consulting an insurance agent.
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EstateView FAQ’s

Return 1 Year 3 Years 5 Years 10 Years 15 Years 20 Years

>= 0.00% 78.65% 90.16% 94.91% 98.84% 99.78% 99.99%

>= 2.50% 73.02% 83.38% 88.30% 94.97% 97.77% 99.06%

>= 5.00% 67.84% 73.10% 77.12% 84.73% 89.14% 92.22%

>= 7.50% 65.21% 61.52% 61.56% 64.12% 67.14% 68.20%

>= 10.00% 54.30% 47.13% 43.50% 38.05% 34.37% 31.29%

>= 12.50% 46.20% 31.10% 24.69% 15.09% 10.20% 7.24%

Percentile 1 Year 3 Years 5 Years 10 Years 15 Years 20 Years

10th

Percentile

-3.21% 0.06% 2.01% 4.01% 4.84% 5.38%

25th

Percentile

2.18% 4.56% 5.40% 6.36% 6.74% 6.96%

50th

Percentile

11.01% 9.53% 9.12% 8.88% 8.83% 8.76%

75th

Percentile

17.39% 13.58% 12.46% 11.26% 10.81% 10.51%

90th

Percentile

2.33% 16.95% 15.21% 13.36% 12.53% 12.03%

The Life Insurance Organizer module will allow the user to maintain a comprehensive spreadsheet of all the client's life 

insurance policies, indicating total premiums, total death benefits, and recommended coverage adjustments based upon the 

client’s evolving needs and circumstances.

5) Our NEST (Needs/Estimated Savings Tabulation) module and our upcoming Monte Carlo Simulator are designed to 

offer clients and planners a deeper understanding of potential rates of return or loss in their investment portfolios based on the 

allocation between equities and bonds, and the number of years assets will grow. 

Consider, for example, projecting a 7.5% rate of return for a conventional investment portfolio.   A Monte Carlo analysis 

simulates all possible outcomes over periods of 5 and 20-years and provides the likelihood of achieving this "expected rate of 

return" and the variations around it (standard deviations) for a 60/40 equity-to-bond asset allocation, according to a reputable

website:

Annual Return Probabilities Expected Annual Return
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EstateView FAQ’s

After reviewing the above probabilities, a planner designing a 5-year GRAT (Grantor Retained Annuity 

Trust) might be inclined to show 3 or more different scenarios, giving the planner and the client an idea 

of potential positive and negative outcomes.

This analysis can be very helpful for clients intending to make large gifts in 2024 and 2025, as it helps

ensure they do not deplete their assets.

The EstateView Monte Carlo Simulator will allow the planner to select any ratio of equities and fixed

income, along with the number of years to determine an estimated rate of return. While it streamlines the

core functions of a full Monte Carlo Simulator, making it more accessible and user-friendly, it still

retains the essential capabilities needed for effective financial planning.

To facilitate easy sharing and real-time collaboration, law firms can integrate this module with Google

Sheets and Google Suite which allows team members to share these spreadsheets with a simple click on

their browser icon for instant access, accommodating multiple users at the same time.
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EstateView FAQ’s
6) What types of computers or devices are compatible with EstateView? 

As a web app, EstateView can operate on any device with a modern web browser, including PCs and Macs, iPads and

other tablets, and even on most smartphones.

7) Does EstateView store my client's data on its cloud platform?

EstateView does not receive or store client data. EstateView provides the user’s computer with the "engine" to

operate based upon the data entered into the computer.

Nevertheless, you may wish to simply use your client's initials or similar name. The calculation platform does not

request or require any information that would cause a client's identity to be revealed.

8) Is it possible to save a completed analysis for future reference? 

Yes, from the “File” drop-down button you can use the commands "save" or "save as" to save the data and results to

your computer, for future access.

Furthermore, if you ever experience a system disconnection or computer shut down, all of your recently used data will

remain accessible the next time you access EstateView from the same computer.
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EstateView FAQ’s
9) What are the primary uses of EstateView?

EstateView estate planning calculators equip users and planners with the necessary calculations to determine the tax

deductions, taxable gifts, payment amounts, and other "numbers" required for designing and implementing various trust

arrangements. EstateView illustrates a range of trusts, including Irrevocable "Grantor" Trusts, Qualified Personal

Residence Trusts, Grantor Retained Annuity Trusts, Charitable Remainder Unitrusts, Charitable Remainder Annuity

Trusts, as well as Life Estate/Remainder Interests, Self-Cancelling Installment Notes, and Conventional Installment Sales

to Grantor Trusts. EstateView accesses current and previous § 7520 rates, mortality tables, estate and gift tax exemptions

and annual exclusions, applying them effortlessly to the scenarios that you input.

For example, EstateView prompts the user that it is best to use the lowest of the present month's and previous two months'

§ 7520 rate for a CLAT or a GRAT, and the highest of the present month's and the previous two months' § 7520 rate for a

CRAT or a CRUT while also using the lowest of this month's and the previous two months' Applicable Federal Rate

(AFR) on an Installment Sale or a Self-Cancelling Installment Note.

10) Can EstateView help me with charitable planning?

Yes. EstateView currently features calculators for several charitable planning tools, including Charitable Remainder

Annuity Trusts (CRATs), Charitable Remainder Unitrusts (CRUTs), Flip Net Income Make-Up Charitable Remainder

Unitrusts (Flip NIMCRUTs), and Charitable Lead Annuity Trusts (CLATs). Additionally, our Remainder Interest/Life

Estate calculator can determine the value of a remainder interest in a home or farm for charitable gifts.

While we do not yet offer calculators for Private Annuities, Pooled Income Trusts, or additional charitable planning

strategies, we are working to expand our suite of tools to include these options sometime in 2024.
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EstateView FAQ’s

11) Tell me about the Comprehensive Planning modules. 

The Comprehensive Planning module is a robust tool designed for planners to simulate and design a client’s

estate plan, illustrating both lifetime and post-death scenarios to help determine the proper planning technique,

or combination of techniques that should be used. This module excels in its ability to illustrate and demystify

complex planning techniques and combinations, surpassing the capabilities of simpler programs or spreadsheets.

EstateView is finely tuned to process key information often overlooked by basic tools. It can estimate excess

income from outside sources before and after retirement, take into account income paid from operating

companies or the growth rate of dividend-generating investments that impact the value of ownership, account for

“exploding assets,” such as a closely held business that is expected to "explode in value" within a defined period

of time. It also illustrates the impact of income taxes on a client's net worth and cash flow, including the "burn"

that takes place when the Grantor of a Trust must pay federal income tax on the Trust's income. Furthermore, the

program allows the planner to toggle the Grantor Trust status on and off according to the client’s wishes.

As its name suggests, the functionality of this module provides a comprehensive view the entire estate plan, 

detailing the outcomes upon the death of each spouse and projecting scenarios if the surviving dies in any given 

year up to their projected date of death. 
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EstateView FAQ’s
The Comprehensive module also integrates existing and proposed life insurance policies either held personally or inside 

Irrevocable Life Insurance Trusts (ILITs)It also integrates various estate planning vehicles such as one or two QPRTs, 

annual excluded Gifting, Discounted Gifting, making a single Large Gift, and conventional Installment Sales to trusts 

or Self-Cancelling Installment Notes. Additionally, it enables planners to instantly see the impact of testamentary 

transfers to charity or a Charitable Lead Annuity Trust, with the ability to simply "dial up and down" the amounts 

transferred under each planning scenario, displaying the results instantly on-screen to select the desired balance of 

planning techniques.

12) How do the Single and Married modules differ?

While the Single module illustrates scenarios for just one taxpayer, the married module enables the planner to

demonstrate the utilization of a credit shelter trust and the potential portability allowance from a predeceased spouse.

Additionally, the Married module can illustrate the outcomes of gifting the portability allowance, along with a portion

of the client's estate tax exemption to an irrevocable trust sooner rather than later.

12) Does EstateView take state estate taxes into account?

While EstateView currently does not directly calculate state estate taxes, it offers the flexibility to adjust the estate tax

rate beyond 40% allowing users to approximate the total tax impact, including state taxes. We’re continuously

evaluating user needs and may introduce specific state estate tax calculations for more populated states in the future,

based on demand. Meanwhile, planners in states with estate taxes can effectively demonstrate federal tax implications

to their clients and incorporate state taxes into their overall planning discussions.
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EstateView FAQ’s

12) Does EstateView include features for managing federal generation skipping transfer

tax (GSTT) and strategies for avoiding generation skipping tax?

Currently, EstateView focuses on providing robust features for other aspects of estate planning

and does not yet include tools specifically for generation-skipping transfer tax and tax

avoidance strategies. We are always looking to enhance our software’s capabilities, and the

inclusion of generation-skipping tax features could be a part of future updates, reflecting our

commitment to meeting the evolving needs of our users.

12) What is the pricing structure of EstateView?

EstateView is completely free, to anyone and everyone, through April 1, 2024. 

We are proud to announce our calculators and modules are fully operational and accurate to the

best of our knowledge. However, to enhance their functionality, we are seeking a broad base of

user feedback. This input will assist us in refining our PowerPoints, drafting client-friendly

explanations, and further developing additional features before we begin to charge for

subscriptions. Starting April 1st, EstateView will offer three levels of users: Standard,

Professional PRO and Professional PRO Plus, each designed to cater to a range of needs and

preferences.
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EstateView FAQ’s
Feature Standard Professional 

PRO

Professional PRO 

Plus

Subscription Cost 

(Beginning April 1, 2024) $199/year $399/year $499/year

Comprehensive Married 

and Single modules

Partial 

(excludes 

some 

features)

Yes    

(excludes 

some 

features)

Full Access

Comprehensive Plans 

Married and Single Client 

Letters

NO NO YES

Ability to send electronic 

copy of plans to clients & 

colleagues for their 14-

day free use

NO NO YES

Access to Exploding Asset 

feature

NO NO YES

Access to Installment 

Sale to Grantor 

Trust/SCIN within 

Comprehensive Plans 

module

NO NO YES

Access to stand-alone 

SCIN/Conventional 

calculator

Simple mode 

only YES YES

Ability to generate 

client’s personalized 

PowerPoints

YES YES YES

QPRT calculator

Simple mode 

only YES YES

GRAT calculator

Simple mode 

only YES YES

CLAT calculator

Simple mode 

only YES YES

CRAT calculator

Simple mode 

only YES YES

CRUT calculator

Simple mode 

only YES YES

Life Estate/Remainder 

Interest calculator

Simple mode 

only YES YES

Private Annuity calculator

Simple mode 

only YES YES

Large Gift calculator

Simple mode 

only YES YES

Life Expectancy calculator YES YES YES

Amortization calculator YES YES YES

Installment Sale with 

Income Tax Analysis 

calculator

Simple mode 

only

YES YES

Ability to create side-by-side 

comparisons YES YES YES

Income Tax Impacts of 

QPRTs NO NO YES

Flip NIMCRUT  calculator NO NO YES

Rolling GRAT calculator NO NO YES

Leveraged GRAT calculator NO NO YES
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EstateView FAQ’s

16) Who owns EstateView? 

EstateView is owned by Haddon Hall Publishing, LLC, which is a private company founded by 

Alan Gassman. Haddon Hall Publishing has published a number of books authored by Mr. 

Gassman and others, and also has produced educational videos. EstateView has been 

development since 2012.  For more information, you can contact Alan Gassman at:
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Meet your all-inclusive estate planning resource!

As a CPA and financial advisor, I have devoted more than three decades passionately shepherding clients in their

financial stewardship. I firmly believe that the effective management of financial and human capital can profoundly

impact the family, friends, communities and charities who are dear to us. For that reason, I was thrilled to assist in the

development of EstateView software with Alan Gassman, Professor Jerry Hesch, Jonathan Blattmachr and other

distinguished estate planning experts.

EstateView is an innovative, interactive and empowering software tool designed for professional planners and

personal users alike. This cloud-based program works on PCs, Macs, smartphones, and iPads, but the data is only stored

on the user’s device. Instant illustrations can be generated on the fly during client meetings or collaborative video calls,

and everything is downloadable to share via email with clients or advisors using password protection. The recipients do

not need to load any program on their device to independently view and interact with the illustrations for themselves.

This all-inclusive resource will help estate, tax and financial planning professionals understand, articulate, and

illustrate a variety of estate planning techniques and concepts through an efficient, client-friendly interface.

Asset values, personal data, projected changes in income and expenses at different ages, and various assumptions

entered on the left side of the screen are instantly converted to color-coded illustrations showing the current estate and

projected estate value over time using adjustable inflation rates. Simple check-the-box options allow the calculation of

estate tax if the Lifetime Exemption drops by 50% in 2026 or to determine whether the portability allowance will be

available to a surviving spouse.

From a Key EstateView Team Member

- P. Jill Ashley, CPA, S.E.C.-Registered Investment Advisor, 

JD Candidate, Class of 2024
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Optional planning strategies may be toggled on and off to immediately see the cumulative effects on

estate tax liability and amounts passing to beneficiaries when utilizing annual gifts, discounted asset

transfers, large one-time gifts, installment sales, life insurance strategies, and charitable vehicles all in

vibrant color-coded charts that download into client-friendly PowerPoints, and can be adjusted for the

time value of money. The program also accommodates an “exploding asset” such as a business that is

expected to explode in value in the future and the owner could benefit from an installment sale to a trust

today, while accounting for changes in cash flows from the portion of the business that is sold or retained.

The Comprehensive Plans can be saved, printed, or downloaded and shared via email with

accompanying plain language narrative descriptions explaining the details of the successive planning

vehicles including timeline graphs to illustrate personalized strategies. Planners can also customize the

columns that will display on client presentations.

The EstateView Calculators provide an additional cornucopia of planning strategies such as the NEST

Retirement Calculator, and estate planning devices such as QPRTs, GRATs, Private Annuities, Life Estate

transfers, Self-Canceling and Conventional Installment Sales, and various charitable trust vehicles. The

calculators can be used with Standard or Advanced inputs, and multiple scenarios can be entered on the

same screen to allow side-by-side comparisons of different dollar values or terms. Each calculator produces

a General Explanation of the strategy along with a checklist and sample trust provisions for the Planner’s

document drafting. The best part is the personalized PowerPoint presentations embedded with the client’s

financial figures illustrating each planning technique to inspire and engage even the most reticent client.

Additional accoutrements to assist in making planning decisions include a multi-function amortization

calculator, single and joint life expectancy calculators, a life insurance estimator, RMD calculator, and an

installment sale income tax analyzer.

From a Key EstateView Team Member
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Personalized client letters and explanations are downloadable in Word format to allow edits and

further personalization; spreadsheets are exportable to Excel; and PowerPoints are downloadable

for additional modifications.

A user’s Help video and documentation is accessed directly from the home page or within the

data entry screens. Special attention has been given to ensure that users navigate safely in each

strategy, while enjoying the flexibility to measure and design with the best and latest techniques

available. Specific reminders, warnings, suggestions and tips appear when hovering over or entering

data into input fields.

If you are ready to ratchet up your planning with clients, EstateView will be a gamechanger for

your practice. The resources that you will have at your fingertips will not only enhance your

efficiency in serving clients but also equip them with a deeper insight into a range of planning

scenarios and facilitate their informed planning decisions.

It’s all here. It’s comprehensive, colorful, and compelling!

From a Key EstateView Team Member
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You can also view one or more of the following 
video descriptions and instructions/examples of 
how to use the software. 

These are as follows:

1.  A 22-minute introductory video on what the 
software does and how to use it. 

https://youtu.be/cY0nL5at-po

2.  A 24-minute overview of the Comprehensive 
Planning Modules and how to use them. 

https://youtu.be/OP27aWbd3c4

3.   A 43-minute recording of a live CPE program 
that Jerry and Alan presented recently that covers 
the use of the software for QPRT’s, CRT’s and 
GRAT’s.

https://youtu.be/D_Hx6rnADWE

ABSOLUTELY FREE UNTIL APRIL 1, 2024

https://youtu.be/cY0nL5at-po
https://youtu.be/OP27aWbd3c4
https://www.youtube.com/watch?v=D_Hx6rnADWE
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The Newsfeed Is Updated Every 30 Minutes

NEWSFEED PAGE

Live chat for both 
technical and 

tax/legal questions 
and comments.

Moderated daily by a 
skilled tax 

professional and our 
software crew.

Select from multiple newsfeed choices to see up to six newsfeeds simultaneously. 
An icon on your computer can be clicked to open this page directly.

Chatbox Column
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IMPORTANT FEATURES

1. Easy dial-up and down controls/dashboards.

2. Accommodates "side by side" comparisons of outcomes using different variables.

3. Includes instructional videos prepared by experienced estate tax lawyers and

other professionals. Will qualify for CPA credit at CPAAcademy.org.

4. Works on PCs, Apple computers, iPads, and some smart phones.

5. Shows the impact of the "burn" – as the Grantor pays tax on Trust income until

toggled off.

6. Calculates SCIN premiums for balloon payments beyond Table 2010 life

expectancy.
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COMPREHENSIVE PLANNING LETTER
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This first illustration assumes no annual gifting, and no utilization 
of life insurance trusts.

The first row shows Bob and Mary's assets in 2023.

The second row illustrates the assumption that Bob's death occurs 
first and reflects the increase in asset values as of the date of the 
first death. Mary received the life insurance proceeds on Bob's life 
policy. This row shows all assets transferred to the surviving spouse 
to defer potential federal estate tax until the second death.

Many couples will allow this to occur, utilizing the deceased
spouse's unused exemption (DSUE).

In this illustration the surviving spouse will be eligible to utilize a 
total exemption of $22,670,000 ($9,290,000 from Bob's projected 
DSUE + $13,380,000 from Mary's projected available exemption).

The third row illustrates Mary's projected estate values at her death 
in 20 years leaving $81,276,726 worth of personal assets exposed to 
federal estate tax, including Bob’s Life insurance exposed to federal 
estate tax at the second death in this scenario.

Applying Bob's DSUE of $9,290,000 and Mary’s $13,380,000 
exemption leaves Mary's net estate of $58,606,726 subject to 
federal estate tax. Assuming a 40.00% estate tax rate, the estate tax 
would be $23,442,690 and is normally owed 9 months after the 
surviving spouse's date of death.

For estates substantially comprised of large closely held businesses, 
an executer may be entitled to make an election under I.R.C. § 6166 
to defer the payment of estate taxes up to five years with interest-
only payments, followed by equal payments over the next ten years. 
Such an election alleviates an estate's illiquidity and may avoid the 
need to sell assets at a disadvantageous time triggering a loss.

ILLUSTRATION 1 - NO PLANNING

Comprehensive Planning Letter 
(A PowerPoint of all illustrations can also be produced)
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An irrevocable Bypass Trust, also known as a "Family Trust" or "Credit Shelter Trust" 
may provide lifetime income to a surviving spouse while shielding the trust assets 
from federal estate tax at the death of the surviving spouse. The Bypass Trust may 
also allow principal distributions for the surviving spouse's health, education, 
maintenance, and support (known as the HEMS standard). The Bypass Trust may be 
funded according to provisions in the Decedent's Will or by a procedure whereby 
the surviving spouse disclaims certain assets which then pass into the Bypass Trust 
for the beneficiaries' remainder interest.

The amount of assets used to fund the Bypass Trust often utilize the Decedent's 
maximum available estate exemption, with the excess amount funding a Marital 
Trust over which the surviving spouse would have full discretion, and thus will be 
includable in the surviving spouse's estate.

Assets remaining in the Bypass Trust upon the second spouse's death may be 
allocated to a separate Generation Skipping Trust (GST) to benefit individuals who 
are more than one generation younger than the original Grantor (including a 
grandchild or any other individual at least 37.5 years younger than the Grantor). 
However, without proper planning, transfers to a "skip generation" beneficiary could 
trigger a stacked 40% GST tax on top of any estate taxes. Your experienced estate 
planning professional will be able to discuss further options for utilizing the separate 
GST exemption in addition to any available estate tax exemption ported between 
spouses.

In this illustration, the Bypass Trust is funded in the amount of $9,290,000 upon the 
first death. The second column shows the deceased spouse's estate tax exemption 
being used to the extent of $9,290,000 by funding of the Bypass Trust at Bob's death 
in 2033.

Under this scenario, the Bypass Trust grows to $15,859,221 based upon the 
assumed 3.58% rate of return, and will not be subject to federal estate tax at the 
second death.

Funding the Bypass Trust at the first death saves $2,627,689 in federal estate tax 
assuming a 40.00% estate tax rate.

Because Bob Sample had only $9,290,000 remaining exemption, and it was used to 
fund the Bypass Trust, the portability allowance that can pass to Mary Sample was 
$0. Any remaining DSUE from Bob could have ported to Mary’s estate unless she 
remarried someone else who predeceased her, in which case the last dying spouse's 
portability applies.

ILLUSTRATION 2 - BYPASS TRUST

Comprehensive Married Planning Mode Letter Summary 
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This illustration shows estate tax savings 
from using one or more Qualified 
Personal Residence Trusts.

A Qualified Personal Residence Trust 
(QPRT) is an irrevocable trust created when 
the owner of a primary residence and/or 
vacation home makes a gift transferring 
the property's title to the trust. Thus, the 
value of the home and its future 
appreciation is removed from the owner's 
estate, while the owner retains the right to 
reside in the home for a term of years. 
Since the transfer does not represent a gift 
of a present interest, the value of the 
property cannot be reduced by the annual 
exclusion ($17,000 in 2023).

The QPRT represents an IRS-sanctioned 
exception to the general rule that Grantors 
are prohibited from the use or enjoyment 
of property that qualifies as a gift. To 
comply with IRS rules, the trust term is set 
to a specific period of time that is expected 
to be shorter than the owner's life 
expectancy. At the end of the term, title 
passes to the trust beneficiaries, and the 
owner begins paying fair market rent to 
them if the owner desires to continue 
residing in the home. These rental 
payments do not constitute taxable gifts.

This technique freezes the value of the 
home when it is transferred into the trust, 
and the gift is discounted according to 
actuarial assumptions applied to the 
remainder interest transferred to 
beneficiaries using IRS mortality tables and 
the Sec. 7520 rate in effect. The higher the 
7520 rate, the lower the gift value, and 
thus the higher the potential estate tax 
savings.

ILLUSTRATION 3 - QPRT

Comprehensive Married Planning Mode Letter Summary 
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This illustration shows the use of 
annual gifting.

Under current law (2023) 
individuals do not need to report 
gifts up to $17,000 per year, per 
Donee, or joint gifts up to $34,000 
per year, per Donee made by 
married spouses. There is no limit 
on the number of Donee
recipients allowed in a single year.

Gifts may be given directly to 
recipients or through a Gifting 
Trust, whereby a Trustee controls 
the investments and distributions 
to beneficiaries. A Gifting Trust 
may protect beneficiaries from 
creditor claims, divorcing spouses, 
or simply from making 
inappropriate financial decisions 
with unrestricted cash gifts.

In this example, Bob and Mary 
made joint non-reportable gifts of 
$34,000 to each child or 
grandchild, totaling $68,000 per 
year. This illustration projected 
increases to their annual gifts for 
CPI inflationary adjustments and 
growth totaling $3,700,902 after 
20 years.

Applying a 40% estate tax rate, 
the combined savings from the 
annual gifting for both Bob and 
Mary is $1,480,361.

ILLUSTRATION 4 - ANNUAL GIFTING

Comprehensive Married Planning Mode Letter Summary 
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Valuation discounts may apply when certain 
ownership interests are transferred, such as 
interests in family limited partnerships (FLPs) or 
limited liability companies (FLLCs) holding 
businesses or investments. There are advantages to 
gifting partial ownership interests in lieu of cash. 
When less than 50% business interests are gifted, 
the asset may be entitled to a valuation discount 
due to minority interests lacking management 
control and lacking outside marketability of a partial 
interest in a closely-held family business.

The amount of the discount entails a subjective 
case-by-case determination; however, a 30% 
discount is often justified. Valuation discounts 
provide an opportunity to transfer more assets (and 
the future appreciation) out of the Donor's estate.

For example, if Bob and Mary transferred 
$1,000,000 worth of assets into an FLP or FLLC and 
then made a gift of a 10% minority interest or non-
voting interest from the entity, this nominal 
transfer of $100,000 out of their estate might only 
utilize the discounted amount of $75,000 of their 
lifetime exemption, assuming a 25% valuation 
discount.

In this example, Bob and Mary jointly made joint 
non-reportable gifts of $34,000 to each child or 
grandchild, totaling $68,000 per year. Applying a 
25% discount to their gifts and projecting increases 
to their annual gifts to adjust for inflation and 
growth removed a total of $4,934,536 from their 
taxable estates.

The additional estate tax savings from using 
discounted gifts totaling $68,000 per year during 
Bob and Mary's lifetime, and later discounted gifts 
of $34,000 per year during Mary's survivorship, is 
$495,224.

ILLUSTRATION 5 - DISCOUNTED GIFTING

Comprehensive Married Planning Mode Letter Summary 
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This illustration shows estate tax savings from using one 
or more Life Insurance Trusts.

Life insurance can be an essential tool in estate planning. 
The proceeds of a life insurance policy can be used to pay 
estate taxes, debts, and other expenses, as well as to 
support surviving family members. Life insurance can also 
provide estate liquidity, permitting heirs to receive their 
inheritances sooner rather than waiting for assets to be 
sold.

When purchasing a life insurance policy for estate planning 
purposes, it is important to consider the ownership and 
beneficiary designations on the policy. If the policy is owned 
by the insured, the proceeds will be included in the 
insured's taxable estate. Instead, if the policy is owned by 
an Irrevocable Life Insurance Trust (ILIT), the proceeds are 
not included in the insured's estate, and may provide 
additional benefits of creditor protection and allow the 
trustee's control regarding distributions of the proceeds.

A caveat to remember is that the ILIT must have purchased 
the policy to be assured of its exclusion from the insured's 
estate or if an existing policy is transferred to an ILIT the 
insured person must survive such transfer by at least three 
years in order to exclude the proceeds from the insured's 
estate. However, there are exceptions to that rule if the 
policy was sold to the ILIT for adequate consideration.

When the insured person transfers cash or other assets to 
the ILIT to pay the annual policy premiums the transfer 
constitutes a "gift" and a specific procedure must be 
followed involving sending "Crummey Notices" to the 
policy's beneficiaries to maintain exclusion from the taxable 
estate. This procedure is based on the 1968 federal case 
Crummey v. Commissioner, whereby beneficiaries are 
notified (via Crummey Notices) of their right to withdraw 
cash gifted to the trust for covering premium payments. The 
specific procedures permit the premium payments to be 
deemed a gift of a present interest.

In this scenario, the total savings from Irrevocable Life 
Insurance Trust planning is $254,899.

ILLUSTRATION 6 - LIFE INSURANCE

Comprehensive Married Planning Mode Letter Summary 
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This illustration
shows a large 
gift to the 
Gifting Trust in 
year one.

ILLUSTRATION 7 - LARGE GIFT

Comprehensive Married Planning Mode Letter Summary 
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One of the most effective tools available to reduce Estate Tax 
exposure is the Installment Sale to an irrevocable trust.

An "Irrevocable Sale Trust" is established to purchase assets from 
Bob and Mary in exchange for an installment note. The Trust is 
thereby excluded from their estate and the sale does not utilize 
any lifetime gift exemption since it is structured as a sale rather 
than a gift. Bob and Mary may choose to continue to pay the 
income taxes attributable to the trust's taxable activity to further 
reduce their estate assets without their payment utilizing any of 
their lifetime Gift Tax exemption. However, Bob and Mary may 
toggle off the income tax inclusion at any time so that the trust 
begins paying its income taxes at the trust level.

This illustration assumes that Bob and Mary will always pay the 
income taxes on the trust’s taxable income.

This illustration shows Bob and Mary making a seed capital gift of 
$1,500,000 in year one to the trust, and shortly thereafter selling 
an ownership interest in an LLC or Family Limited Partnership in 
exchange for a Promissory Note.

The partial business interest worth $15,000,000 is discounted by 
30.00% for lack of control and marketability, resulting in a sale of 
$10,500,000 asset value.

In exchange for the asset transfer, Bob and Mary receive a 4.00% 
note for the $10,500,000 sales price. The note is structured to pay 
interest only with a balloon payment of principal due in 20 years. 
Before or at its maturity the note may be refinanced, or potentially 
converted to a Self-Canceling Installment Note ("SCIN").

This illustration shows the sale occurring in 2023 and growth of 
assets through the 2nd death in 2043. At that time, the Irrevocable 
Sale Trust will hold $35,047,167 asset value that can pass outside 
of the estate into trusts providing lifetime benefits to children or 
other beneficiaries without triggering estate tax upon their deaths.

The estate tax savings from this installment sale of discounted 
assets would be $12,706,224 based upon the assumptions set 
forth herein.

ILLUSTRATION 8 - YEAR 1 GIFT / INSTALLMENT SALE

Comprehensive Married Planning Mode Letter Summary 
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The next illustration shows that allowing 
a residuary estate to pass to a Charity, a 
Family Charitable Foundation, or a 
Charitable Lead Annuity Trust (CLAT) will 
always result in zero estate taxes, but it 
will reduce the total amount passing to 
non-charitable Beneficiaries.

Here we show Bob and Mary Sample's 
residuary estate of $11,614,527 that 
would otherwise be subject to 40% estate 
tax passing to a Charity, resulting in $0 
Estate Tax.

Whether passing the residuary estate 
directly to charities, or by utilizing a CLAT, 
estate taxes will be zeroed-out. However, 
the advantage of utilizing a CLAT is that 
the assets continue to grow during the 
charitable payment term, resulting in 
potentially more remainder assets passing 
to family Beneficiaries after the end of the 
charitable payment term.

For example, if Bob and Mary Sample's 
net taxable estate passed directly to one 
or more qualified Charities, the amount 
passing to non-charitable Beneficiaries 
would be $70,462,078.

However, passing the $11,614,527 
residuary estate to a CLAT allows more 
time for the assets to grow tax-free while 
making annual payments to one or more 
charities during the charitable payment 
term.

To effectuate a testamentary CLAT, Bob 
and Mary Sample's Wills and Trust 
documents would include specific 
provisions directing the Personal 
Representative or Trustee to allocate the 
maximum assets to offset the finally 
determined estate tax liability.

ILLUSTRATION 9 - TESTAMENTARY CHARITY

Comprehensive Married Planning Mode Letter Summary 
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LARGE GIFT CALCULATOR

The Large Gift Calculator provides the planner an opportunity to see the impact of making a single 
large gift to a Grantor Trust in 2024, and the impact of the estate tax exclusion potentially dropping by 
one-half in 2026.

The planner can take into account the client's net worth, anticipated growth in net worth, any current 
portability allowance and remaining estate and gift tax exemption, and experiment with decisions on 
whether to split the gift, and whether and when to toggle off Grantor Trust status.

The scenarios shown above serve to educate the client by illustrating the incremental savings per 
$1,000,000 of gift up to and then exceeding the DSUE and temporary exclusion.

The spreadsheet and logistical displays make this all the more understandable.

Gift splitting can also be shown along with an estimation of whether and when the client might ever 
run out of assets based upon spending rates of returns and tax rates.
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LARGE GIFT CALCULATOR
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LARGE GIFT CALCULATOR



43Copyright 2024 Haddon Hall Publishing LLC

All calculators will include the following:

1. What you see in this PowerPoint deck.

2. 3 instructional videos:

A. A laymen's overview of the technique.

B. Instructions on how to use the calculator.

C. A deep dive discussion on techniques and issues. Presenters will include Jerry Hesch, Jonathan 
Blattmachr, Bob Keebler, Marty Shenkman, Brandon Ketron, Alan Gassman and others.

3. Ability to produce PowerPoint Summary of each scenario.

4. Ability to export the calculator itself with preloaded data to clients and colleagues for 12 days of free 
use.

5. An educational and humorous poem about the planning technique.

6. Save selected data on your computer for later use.

7. And more!
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SAMPLE INPUT GUIDANCE

Automatically informs the 
user of possible 7520 rates 
and the best 7520 rate.

Informs the user to use the 
nearest (not last) birthday 
and allows entry of 
birthday to determine this.

Automatically informs the 
user of the clients life 
expectancy. 

Warns the user that the IRS 
has not approved Shark-fin 
CLATs and that it is safest to 
provide an “increasing by 20% 
per year” payment schedule.

Informs the 
user that it 
may be best 
to not 
completely 
zero out the 
CLAT.

Informs the 
user that  
valuation 
discounts on an 
LLC that will 
make annual 
distributions 
may be limited.

Can inform the 
user of the 
actual present 
value of future 
dollar amounts.
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CLAT CALCULATOR

Easily calculate the payment amounts to achieve a zeroed-out CLAT or “almost zeroed out” under various 
alternative payment structures.

The illustrated scenarios provide a comparison of charitable payments that are level, increasing by 20% 
per year, and utilizing a Sharkfin structure (starting at a low level with a sharp increase in the final year). 
The illustration also compares contributions of discounted assets and the income tax deductions 
generated for the year of contribution, and income tax expenses in subsequent years.

Most meaningfully, the display shows the percentage of assets and total dollar amounts that will go to 
charity and the remainder assets that will pass to non-charitable beneficiaries using net present values.  
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CLAT CALCULATOR
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SCIN CALCULATOR

The Self-Canceling Installment Note ("SCIN")/Installment Sale Calculator allows the planner to instantly 
know what the premium and total interest rate or principal gross up will be on a SCIN, and provides 
spreadsheets based upon any seed capital gift, discounted or non-discounted assets being sold, expected 
payments, and estate tax savings upon death and each year for the number of years illustrated.

A conventional sale (not self-canceling) at the lowest applicable federal rate can compared “side by side” 
to the SCIN alternative.

The term of the note can be set to extend beyond the life expectancy of the individual, and a SCIN for 
two lives can be setup for a married couple. 
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SCIN CALCULATOR
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PRIVATE ANNUITY CALCULATOR

The Private Annuity Calculator computes and illustrates multiple scenarios of a private annuity 
transaction between one or two individuals and a Grantor Trust.

The calculator displays the annual annuity payment and the amount needed to satisfy the IRS 
Exhaustion Test. The program allows the user to defer the annuity payments until a designated 
year and to increase the payments by a certain percentage each year or to customize the 
increase on a year-by-year basis.

Calculations can be made on discounted assets and even assets that throw off annual income 
above and beyond an imputed growth rate. 
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PRIVATE ANNUITY CALCULATOR
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QPRT CALCULATOR

The QPRT Calculator shows the reportable gift values, including discounts for transfers of partial interests 
of a primary and second home by one or both spouses, and the probability of the individuals surviving the 
term, thereby avoiding estate inclusion. 

The program also calculates the annuity payments that must be paid back to the Grantors from proceeds 
if the home is sold during the provisory term. Alternatively, it calculates the rental payments that the 
Grantors must pay to the trust beneficiaries if they wish to continue residing in the home after the 
provisory term ends, and the resulting “burn” from income taxes paid on the trust’s income.

Can additionally show income tax cost resulting from the loss of stepped-up basis when the Grantor 
survives the provisory term.
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QPRT CALCULATOR
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Financial planners and colleagues can estimate how much an individual or married couple 
will need to save each year in order to comfortably retire.

The program’s colorful spreadsheet displays categories of saving and expense as well as the 
estimated surplus or shortfall resulting from their current financial plan (or lack thereof). 
This illustration can serve as a reality check to educate clients and encourage them prioritize 
savings over spending.

The NEST calculator also forecasts the amount of life insurance needed to replace the 
income from a primary earner in the event of death before retirement. 

NEST ™ CALCULATOR 
NEST Stands for Needs/Estimated Savings Tabulation
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NEST CALCULATOR 



55Copyright 2024 Haddon Hall Publishing LLC

You no longer 
need to wait for 
estimated life 
insurance costs. 
Our Life Insurance 
Estimator provides 
instant estimates 
of representative 
rates for term and 
life pay universal 
policies.*

LIFE INSURANCE ESTIMATOR

*Clients should be advised 
to discuss life insurance 
planning with an 
appropriately licensed 
advisor. Rates will vary 
significantly upon health 
status and policy terms.*
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Use our Amortization program to determine any of the four following items by providing 
the other 3 variables:

1. Payment amount

2. Number of payments (months or years)

3. Principal amount

4. Interest rate (provides AFR and prime rate at the push of a button)

AMORTIZATION CALCULATOR

Will also create an amortization table providing totals for calendar year interest payments.
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AMORTIZATION CALCULATOR
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Show your clients when they must start taking distributions, the amount of their 
required distributions, their net after-tax distribution, and the impact of making 
direct qualified charitable distributions (QCDs).

Show clients the present value and expected growth as illustrated on the next page.

RMD CALCULATOR WITH CHARITABLE DISTRIBUTIONS
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RMD CALCULATOR WITH CHARITABLE DISTRIBUTIONS

With CharityWithout Charity

RMD 
Tax

Net 
Distribution

End 
Value
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ADDITIONAL FEATURES

7. Calculates Charitable Remainder Trust 5% and 10% tests using 
pro-rated first-year payments as required by Treasury 
Regulations.

8. Displays discounted present values for CLAT charitable and 
remainder interests.

9. Shows impact of rent payments after QPRT term, or impact of 
QPRT SLAT with surviving spouse paying no rent.

10. Generates customizable and exportable spreadsheets for each 
chosen technique application and automatically transfers the 
client’s data into illustrated PowerPoint slides.
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11. Provides client-specific PowerPoint illustrations, general explanations, 

checklists for each technique as well as sample language for drafting 

applicable document provisions.

12. Generates a client-specific net worth and savings spreadsheet that 

can be used by financial planners to illustrate possible retirement 

scenarios and amounts of life insurance needed in the event a 

primary earner dies prematurely.

13. Provides estimated life insurance rates by age and sex for standard 

and preferred non-smokers – for 10, 20 and 30 yr. terms and for 

lifetime universal.

ADDITIONAL FEATURES
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14. Life insurance planning is enhanced with input fields to capture the 

details of an unlimited number of existing policies showing 

comparable results with and without utilization of ILITs. The software 

recognizes the 3-year rule to avoid estate inclusion.

15. Large gift module has columns for DSUE, temporary exemption, and 

permanent exemption to demonstrate savings from making  large 

gifts that exceed the available DSUE and permanent exemption before 

2026 – It also accommodates spousal gift splitting and shows “the 

burn” from the income taxes paid on the trust’s income.

ADDITIONAL FEATURES
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16. Illustrates the use of a Flip NIMCRUT for Donors who have highly 
appreciated, low-yield assets and want to support a charity while 
generating income that makes up for years when the trust’s earnings 
fall below a designated percentage. 

17. The Comprehensive planning module illustrates the estate tax savings 
at each step from utilizing any combination of up to 9 techniques in 
the following order:

a) Bypass/Credit Shelter Trust.

b) Use or loss of DSUE.

c) Exemption dropping in half in 2026 (or not).

ADDITIONAL FEATURES
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d) Annual gifting to Crummey Trust and/or descendants.

e) Annual gifting of discounted assets to any of the above.

f) One or two QPRT's - SLAT QTIP.

g) Life insurance before and after planning for each 

spouse and second-to-die policies.

h) Installment Sale and/or large gift to Grantor Trust,

including for “exploding value assets.”

i) Testamentary charitable or CLAT disposition.

j) Comprehensive Plan modules also generate a detailed

letter to the client.

ADDITIONAL FEATURES
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18. Email illustrations and calculator with a link and security 

password to clients and colleagues to enable them to 

change variables and use software for up to 14 days with a 

simple e-mail link. 

19. Clearly informs the user of when to use the closest calendar 

age versus the last birthday for each technique.

20. Clearly tells the user whether they can use the present 7520 

rate or the lowest or highest of this month or the previous 

two months and which is best.

ADDITIONAL FEATURES
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21. Provides warnings when settings may violate 

reasonable practices such as:

a) When the probability of exhaustion test may be  

violated for a private annuity arrangement.

b) When any valuation discount exceeds 40%.

c) When a valuation discount for an LLC used in a

GRAT or CLAT with a short payout (under 10 years)

exceeds a 20% discount.

WARNING WILL 
ROBINSON!!!!

Free art picture from 
pixabay.com 

ADDITIONAL FEATURES
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d) When a SCIN Term Exceeds the 2010 Mortality Life 

Expectancy Table (which may be permissible). 

e) Whether the latest birth date age or closest to calendar 

year age is to be used.

f) When a seed capital gift is less than 10% of an installment 

sale or SCIN sale amount.

g) When a SCIN interest rate exceeds or approaches a usurious 

rate (18%).

h) When a donors assets may run out to require less gifting or   

toggling off grantor trust status and when.

i) And more.

DANGER! DANGER! 
DANGER!

ADDITIONAL FEATURES

Free art picture from 
pixabay.com 
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22. The software automatically selects:

a)   The lowest available AFR for the month of a sale

and the 2 preceding months.

b)    The lowest available AFR for a non-sale loan.

c)    The best available 7520 rate for a Charitable

Remainder Trust or Charitable Lead Trust is the

best of the month of funding or the preceding 2 months. 

ADDITIONAL FEATURES
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d)   The maximum credit shelter trust that can be funded at a 

future date based upon the anticipated chained inflation rate 

and other techniques being used.

e)  The amortization calculator allows the user to solve for any 

of the following 4 items by providing the other 3 variables: 

i)    Payment amount.

ii)    Principal loaned.

iii)   Interest rate.

iv)   Frequency and length of term.

ADDITIONAL FEATURES



70Copyright 2024 Haddon Hall Publishing LLC

24. Our simple "SWIFT PLAN MODE" defines primary terms 
and significant traps for the unwary on the same screen 
that shows the planning numbers outcomes.

25. Select newsfeed and ticker tape featuring 30-minute 
updates.

26. Chat function and room to be moderated by a tax and 
estate planning lawyer, accessible only to subscribers.

27. Estate Plans of the Week Award - and discussion - a 
weekly email and video showing one or more examples of 
how our subscribers have used EstateView with their 
clients.

ADDITIONAL FEATURES
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Advanced Spreadsheet Operations Include the following:

1. Every calculator spreadsheet can be exported to Excel.

2. Show every year, every other year or every third year, etc.

3. Select the columns you would like to see.

4. Change the order of the columns.

5. Export spreadsheet to PDF.

6. Summaries and details for each calculator.

ADDITIONAL FEATURES

Select Columns for Use
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28. Almost 24/7 customer service - Monday through Saturday - by 

four tax lawyers and law students at Gassman, Crotty & Denicolo, 

P.A. during normal business hours EST and technical assistance 

"almost 24/7" by our full-time programmer, and U.S. and 

Philippine-based lawyers and legal assistants employed by 

Gassman, Crotty & Denicolo, P.A.

ADDITIONAL FEATURES
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BE A FOUNDING SUBSCRIBER

Updates at pro-rata pricing will be available during the first

year.

Professional PRO and Professional PRO Plus founding members

can participate in a small group workshop for interactive

discussion and demonstration or requested techniques.

EstateView is absolutely free to anyone until April 1, 2024
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ADDITIONAL FEATURES

Pricing
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Units Discount Standard Professional PRO Professional PRO 
Plus

2-5 15% $170.10 $339.95 $424.95

6-10 20% $159.96 $319.96 $399.96

11-15 25% $149.96 $299.96 $374.96

16-20 30% $139.96 $279.96 $349.96

21-30 35% $129.96 $259.96 $324.96

31-35 40% $119.97 $239.97 $299.97

36-40 45% $109.97 $219.97 $274.97

41-45 50% $99.50 $199.97 $249.97

46-50 55% $89.97 $179.97 224.97

51-55 60% $79.98 $159.98 $199.98

56-100 65% $69.98 $139.98 $174.98

101-200 70% $59.98 $199.98 $149.98

201-300 75% $49.98 $99.98 $124.98

VOLUME USER DISCOUNTS

300+ purchasers will include a free pizza or please call 24 hours ahead for Peking duck.
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30. The most important feature is that which is 

important to you. We would appreciate your input 

as we transition from Beta to the real world.

I fin-ished Beta 
Chi Kappa

It is great to have 
this fin-ished



FLORIDA BAR NUMBER: 2402275N

THANK YOU FOR PARTICIPATING!


